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CUIC ® Courses – At a Glance
Here’s a quick and easy reference to help you match your learning needs with our CUIC ® courses. Take them as stand 
alone courses or for credit in a CUIC designation or accreditation program. For more information, visit www.cusource.ca 
or contact Client Solutions at clientsolutions@cusource.ca or 1.888.367.1386.
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